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08.50 Chair's Opening Remarks

Dr. Eduardo Schindler
Founder & CEO
2thePoint

THE OPPORTUNITY FOR ASIAN PRIVATE EQUITY: LESSONS
LEARNT AND FUTURE OPPORTUNITIES

09.00 Welcoming Address: Avoiding the most common mistakes
in private equity
Dr Finian Tan is one of the leading lights in the Singaporean private
equity industry. Formerly a co-chairman of the TIF Fund, he currently
sits on numerous public and private sector boards including Chairman
of the Media Development Authority. His fund is considered to be
one of the most successful in the industry, increasing from 50US$ to
700US$ million over the last 5 years. His presentation will focus on
not just some of his success stories but also on some of his errors,
and more importantly what lessons can be learnt from these.
Dr Finian Tan
Chairman                                  &            Board Member
Vickers Financial Group Singapore Venture Capital 

Association

09.30 What lessons can Asia learn from the European private 
equity market?
* Examining the key features historically of the European market and

current trends versus Asian private equity

* Identifying the historic drivers of return in Europe versus Asia - will
this change?

* What are the main differences between Asian and European private
equity and what implications does this have for GPs and LPs?

Dr Chris Heine
Deputy Managing Director - South East Asia
CVC

10.00 Keynote Panel Discussion: Where do the best opportunities
in private equity lie – how do the opportunities in Asia 
compare to the rest of the world?
* Which countries offer the greatest opportunity for private equity fund

managers?
- Assessing the impact of recent government legislation

* Which strategies are likely to be the most successful in Asia? Buyout,
midcap, secondaries, early stage investing?
- Are Asian GPs over-focusing on large buyouts at the expense of 

other opportunities?

* How can GPs truly add value to their Asian investments?

* Is it the case of too much money chasing too few deals or do the 
problems lie elsewhere?

* Assessing the importance of local knowledge

* Are markets in Asia less efficient and if so how can this best be 
exploited?

Panellists:

Max Burger-Calderon
Senior Partner / Chairman Asia
Apax Partners
James Hawes
Co-Founder
Inter-Asia
Mike Kinski
Operational Managing Director
Terra Firma
Raymond Hood
Managing Director
Asian Direct Capital Management
(part of SSGA)

Moderator:

Wayne Harber
Managing Director
Hamilton Lane

10.50 Morning coffee and opportunity to view exhibition

LP PERSPECTIVES ON PRIVATE EQUITY

11.20 Successful allocation strategies and portfolio 
management for LPs: Achieving the right balance
* Determining the appropriate weighting in your portfolio between 

Europe, North America and Asia

* Balancing your risk and investment between the following types of
investment:

- Primary fund investments - Mezzanine

- Secondary fund investments - Buyouts

- Co-investments
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* What are the key criteria to successful portfolio management?
- Defining a thorough transparent review process

Jonny Maxwell
Chief Executive Officer
Standard Life Investments

11.50 LP Panel Discussion: Assessing the potential of the Asian
private equity market: Long term growth or just another
short-term cycle?
* What returns are LPs looking for when allocating to Asian private 

equity?
* How does this differ between retail and institutional investors?
* How does this fit in with their risk profile? How realistic are their 

expectations?
* Are LPs memories still tainted by the Asian Financial Crisis of 1997-

98 or are there other more fundamental reasons why Asia is still 
under-allocated when it comes to private equity? What is different
this time around?

* What strategies should LPs use to successfully identify the top 
performing private equity houses?
- what are the challenges of identifying and tracking good managers?

* How do ROI timelines differ between Asia, European and American
private equity? Can we expect this to change?

Panellists:
Hans Van Swaay
Head of Private Equity
Pictet & Cie
David Pierce
Senior Managing Director
Head of Private Equity
SAIL Advisors
Kazushige Koyabashi
Executive Vice-President
Alternative Investment Capital
Jeff Orenstein
Managing Partner
Trailhead Capital

Moderator:
Christophe Rubeli
Partner
Partners Group

12.50 Networking lunch

FUND RAISING
14.20 Panel Discussion: Demystifying the secrets behind 

successful fund raising strategies for GPs through better
understanding of LP concerns
* Assessing the availability of funding for private equity in Asia
* Building excellent relationships between LPs and GPs to enhance 

investor relations
* Understanding LPs preferences to improve your fundraising strategy
* Exploring how best to prepare and organize your fund to ensure 

successful and strategic fund raising
* How is the increased flight amongst LPs to big brand name funds 

affecting fund raising for the smaller players?
Panellists:
Kevin Lim
Managing Partner
STIC Investments
Don Di Lam
Managing Partner
VinaCapital
Chris Meads
Head Asia Pacific
Pantheon Ventures

Moderator:
Pete Flynn
Director
Candela Capital

THE EVOLVING ROLE OF FUND OF FUNDS IN PRIVATE EQUITY
15.00 Panel Discussion: How can we expect to see Fund of Funds

allocation to Asia change over the next few years?
* What are the major portfolio construction challenges for FoFs?
* Dealing with the following challenges:

- What is the role of PE in global portfolio?
- How to structure an Asian portfolio?
- How to spot a winning team? Should you go for trusted brand or

trusted manager?
- Large cap vs emerging manager?
- Pan-Asian vs specific geo focus?
- Control vs non-control?
- On the ground vs across the ocean?
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* How can an effective cost-benefit analysis be done?

* Predicting future FoF/private equity trends

Panellists:
Wayne Harber
Managing Director
Hamilton Lane
Charles Soulignac
Chief Executive Officer
Fondinvest
Kelvin Chan
Partner
Partners Group

Moderator:
John Campbell
Senior Partner
Campbell Luytens

15.40 Afternoon tea and opportunity to view exhibition

CHINA, INDIA OR CHINDIA?

16.10 International expertise vs local knowledge: determining 
an appropriate strategy for investing in China
* How is China living up to expectations?
* 70% of the Chinese economy is now controlled by private companies

- What implications does this have for private equity?
* Assessing the improvement in corporate governance regulations 

and its impact on the investment environment for private equity
* What are the challenges that still need to be overcome?
John-Paul Ho
Managing Director
Crimson Ventures

16.40 India - Mere promise or a long-term prospect?
* Identifying the drivers behind the growth in private equity in India
* Examining India's demographics and the impact that this is having 

on private equity opportunities
* Which private equity investment strategies offer the greatest 

opportunities?
* Outlining government initiatives to support private equity
* How good are the available exit options?
Saurabh Srivastava
Chairman
IVCA

17.10 Panel Discussion: How can private equity best capitalize
on China and India?
* What is Chindia? - moving from a China vs India to a China plus 

India investment mindset. The debate will cover:
* What has changed about Chindia to make it a must for private equity

investors?
- Underlying economic trends
- The implications of moving from conflict to co-operation

* In which sectors do China represent a stronger investment opportunity
than India and vice versa?

* Identifying the potential dangers of investing in Chindia
* What private equity trends can we expect to see in Chindia?
* Chindia vs rest of the world
Panellists:

John-Paul Ho
Managing Director
Crimson Ventures
Olivier Glauser
Director China
Qualcomm Ventures
Gopal Jain
Managing Director
Gaja Capital Partners
Chris Gradel
Managing Partner
Pacific Alliance

Moderator:

Jean Eric Salata
Chief Executive Officer
Baring Private Equity Asia

18.00 Chair's closing remarks followed by networking reception
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Testimonials from previous Finance IQ
events:

           From our joint perspectives as an event sponsor and

real estate service provider we were delighted with the 2005

conference.  Real Estate Investment Hong Kong brought

various stakeholders together and stimulated an open

discussion on the future of Hong Kong listed REITs.

Paul Hart, Executive Director

Chesterton Petty

A very good conference excellent mix of attendees with

open and insightful participation by both pension fund

professionals and alternative investment managers.

Thomas Doyle CFA, Director, Fund Derivatives

KBC Financial Products

18.10 Around Asia Networking Reception and Country 
    l Discussion
20.00 Relax at the end of the day at a networking reception with a difference.

At the reception there will be a number of tables. Each table will be
themed according to a country and will be headed by a leading 
private equity practitioner in that field. These round tables will provide
you with the ideal place to meet face-to-face with some of the key
speakers in small groups. You will be able to choose from one of 
the countries below and discuss any ideas that have arisen over the
course of the day as well as sample food and drink from that host 
country. So whether you are interested in private equity opportunities
in India, the buy out market in Australia, or just want a bottle of San
Miguel from the Philippines, this is a great way to relax and network
into the evening.

Grant Fleming (Dr),
Managing Director
Wilshire Private Markets Group

Don Di Lam,
Managing Partner
VinaCapital Group

Franny Lee,
Partner
AsiaVest Partner

Kevin Lim,
Managing Partner
STIC Investments

Gopal Jain
Managing Director
Gaja Capital Partners

Aloysius Colayco
Managing Director 
Argosys Investments

James Chew
Chairman & CIO
Fortune Venture Investment Group

Richard Foyston
Partner & Managing Partner
Navis Capital Partners

Rick Phillips
Partner
Actis



THE EVOLVING ROLE OF HEDGE FUNDS IN PRIVATE EQUITY
11.50 Panel Discussion: Hedge funds: Friend or foe?

* To what extent are hedge funds encroaching upon the private equity
space and to what extent are they complementary?

* How does private equity fit into the strategy of a hedge fund?
* Understanding the value that hedge funds can bring to private equity
Panellists:
Kishore Moorjani
D.B. Zwirn & Co
Jason Rosenblatt
Director
Ritchie Capital Management
David A. Goldstein
Partner
White & Case LLP
Moderator:
Chris Gradel
Managing Partner
Pacific Alliance

12.40 Networking lunch

OPPORTUNITIES IN THE VENTURE CAPITAL MARKET
14.00 Panel Discussion: Myth and reality in Asian venture capital:

what are the real contributing factors to success?
* What has been learned from the boom/bust cycles of the past and

how can investors be attracted back to VC as ab  asset class?
* What does Asian venture capital need to do to achieve Silicon Valley

venture capital returns?
* What lessons can be learnt from the US venture capital model?
* Do LPs have a misrepresentative view of Asian venture capital?
* Are there sufficient venture capital options with viable exit options?
Panellists:
Franny Lee
Partner
AsiaVest Partners
Varun Kapur
Managing Director
Intel Capital Asia Pacific
Allen Miner
Chief Executive Officer
Sunbridge
James Chew
Chairman & CEO
Fortune Venture Investment Group (FVIG)
Aloysius Colayco
Managing Director
Argosys Investments

Moderator:
Bob Ackerman
Managing Director & Co-Founder
Allegis Capital

15.00 Afternoon tea and opportunity to view exhibition

OPPORTUNITIES IN THE SECONDARIES MARKET
15.30 Panel Discussion: Examining the extent of the current 

secondaries opportunity in Asia: How do they add value
as an asset class?
* Identifying how best to create maximum value for investors in the 

secondaries market
* Analysing the key characteristics of the Asian secondaries market
* How can one best seize opportunities in the secondaries markets?
* Examining the opportunities in the secondaries market - new liquidity

routes, structuring and intermediary activity
* How do you value a secondary market transaction?

Panellists:
Hiro Mizuno
Partner
Coller Capital
Peng H. Ang
General Partner
iGlobe Partners
Tjarko Hektor
Head of Secondary Investments
AlpInvest

Presenter and Moderator:
Marleen Groen
CEO
Greenpark Capital

16.30 Chair's closing remarks and close of conference
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08.50 Chair's Opening Remarks
Dr. Eduardo Schindler
Founder & CEO
2thePoint
Please see Mezzanine Financing masterclass for full details about Dr
Schindler

OPPORTUNITIES IN GROWTH INVESTING AND BUYOUTS

09.00 Understanding the opportunities and challenges of growth
investing
* Maximising returns – what is achievable in the current Asian market?

* Identifying the major challenges faced by private equity players 
when investing in growing companies

* Devising effective exit strategies when growth investing
Josephine Price
Managing Director
CLSA

09.30 LP and GP Panel Discussion: Overcoming the challenges
of devising effective exit strategies for buyouts
* Are exit strategies for Asian buyouts different or harder than in 

Europe or America?

* Examining the successfulness of the following options:

- Trade sell - Secondary buyers

- IPOs - Hedge funds

* Analysing the impact of recaps and secondary caps on LPs

* Maximising the chances of an optimal realization - best practice risk
management strategies for executing a clean and successful exit

* Is there a valuation bubble?

Panellists:
Gordon Hargraves
Partner
RHO Fund Investors
Grant Fleming (Dr)
Managing Director
Wilshire Private Markets Group
Richard Foyston
Partner & Managing Partner
Navis Capital Partners
David Lai
Managing Partner
Affinity Equity Partners

Moderator:
Grant Kelley
Principal and Chief Executive Officer
Colony Capital Asia Pacific

10.20 Morning coffee and opportunity to view exhibition

INSTITUTIONAL AND PRIVATE INVESTORS VIEWPOINTS ON
PRIVATE EQUITY

10.50 What criteria do institutional investors consider before 
entering the asian private equity market?
* Exploring the decision-making process of LPs when investing into

Asian private equity

* Understanding what institutional investors like to see in proposals

* Examining how institutional investors conduct due diligence of Asian
fund managers

Markus Ableitinger
Director - Investment Management
Capital Dynamics

11.20 Exploring the needs of private investors in comparison 
to institutional investors: which types of investments 
are the most appropriate?
* Investigating the different approaches of private investors and 

institutional investors

* How do their preferences differ?

* Examining the extent to which private and institutional investors are
suited to venture capital, mid-market funds and large buyouts

Hans Van Swaay
Head of Private Equity
Pictet & Cie
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Ten Reasons to attend
17 LPs speaking from pension funds, FoFs, family offices and
private banks - Standard Life, Search Group, Pictet & Cie
and much more....

Opening keynote address from Dr Finian Tan, one of the
leading gurus within the Singapore private equity investment
community

Don't miss our ‘Around Asia Networking Reception and
Country Discussion’

Special focus on the emergence of hedge funds and FoFs
in private equity and the ramifications for the industry

Leading GP insights including Affinity Partners, CLSA and
SSGA

In-depth discussion on buyouts with contributions from Colony
Capital, RHO Fund Investors and Wilshire Private Market
Group

What is the opportunity of the secondaries market? - hear from
Coller Capital, AlpInvest, iGlobe and Greenpark Capital

Myth or reality in Asian venture capital? - get the inside track 
from Sunbridge, Intel Capital Asia and Allegis Capital

Mezzanine finance - benefit from our pre-conference
masterclass led by Eduardo Schindler

Over 9 hours of networking with leading figures within the
private equity industry

Limited Sponsorship And Exhibition Opportunities
Still Available

Why Attend Private Equity Asia Summit 2006?

This is a leading private equity investment conference focused on networking
and enhancing relationships between GPs and LPs.

Taking place at the Grand Hyatt in Singapore, the conference will bring together
an audience of over 150 senior professionals from the leading private equity
funds, fund of funds and institutional investors.
Leading LPs and GPs will be there. Will you?

Decisions will be made. People will be influenced by the discussions that
take place at this event. New business will be won at this event. For those
who are not there current business may be lost. Does your organization need
to be in the room when all this is happening?

To discuss the most effective way for your company to have a presence at
this event, please contact Casey Yong on +65 6722 9450 /
sponsorship@iqpc.com.sg

ABOUT
FINANCE IQ
Finance IQ is a division of IQPC, the world's second largest conference company
with over 5,000 employees. Finance IQ provides senior industry representatives
with informative conferences, discussing the very latest developments in the
capital markets.

Our emphasis on quality driven programmes enables us to offer high level events
that promote dialogues between the buy side and the sell side, ensuring you
get more out of your time with us than anyway else.

Finance IQ's team has first hand experience of the key issues facing the financial
market. We are uniquely positioned to put together leading events that tackle
the issues important to you and bring tangible benefits to your organisation.
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About the masterclass
Basel II has created substantial new constraints for commercial banks to
undertake lending activities both to existing as well as new borrowers. As a
result, all family-owned businesses in Europe and around the world are being
intensely screened for creditworthiness. Now they all receive an explicit credit-
rating. Based on this commercial banks now decide whether to lend and under
what conditions.

One of consequences of the implementation of Basel II is that credit for family-
owned companies is being substantially reduced and rendered significantly
more expensive. Moreover, in Europe privately-held companies are now being
asked to make financial disclosures and accommodate other demands from
lenders.

One answer to this credit shortage is that an hybrid form of financing has
made its come-back to the market - namely, mezzanine funding. Such type
of financing has features that are loan-like and others that are equity-like. And
precisely because it is "in between" is that the name "mezzanine" was assigned
to it.

Mezzanine lending can be highly beneficial for both the lender/investor and
the borrower. The investor gets much higher returns than from a normal loan,
and the borrower gets funding that it is cheaper to the cost of equity - not to
speak about the cost of dilution.

In this context, the objectives of this Mezzanine finance masterclass are to:

* Get participants acquainted with mezzanine financing

* Learn about the "how to do" when sourcing and closing a mezzanine deal

* Review recent market trends in Europe

* Analyze the prospects for this type of financing for Asian clients - both as 
borrowers as well as lenders

* Review the strategic options for Asian players

The masterclass is structured in two parts. The first part will be more educational
and will be based on actual case situations. A financial modelling tool will also
be provided to measure leverage effects and constraints. The second part of the
masterclass will be based on hands-on experience of the participants. A few
case-studies will be distributed to a various working groups for analysis and
actual recommendations, and then the suggested solutions will be indicated in
a closing discussion.

About your masterclass leader

Dr. Eduardo Schindler is the founder and CEO of 2thePoint
AG, in Zurich, a firm providing strategy, finance and M&A
services primarily to European entrepreneurs and families
holding substantial equity interests in privately-held companies.

Dr. Schindler is a co-founder of NewCenturyBank in
Liechtenstein, and the founder and Chairman of the Chilean
chapter of the Swiss-Latinamerican Chamber of Commerce.

He serves in the Board of the Frey Group Holding, in Zürich, and other mid-size companies
in Switzerland and Chile.

His prior working experience includes eight years in investment banking with UBS
Warburg; three years in management consulting with McKinsey & Co.; three years in the
industrial family-office of a Swiss entrepreneur; and two years in management consulting
in Santiago, Chile. His professional record comprises the generation, structuring and
execution of a variety of transactions with an overall value exceeding US$ 1.2 billion.

Pre-Conference Masterclass • Monday 3rd April 2006

MEZZANINE FINANCE 14.00 - 17.30

The Venture Capital & Private Equity Yearbook 2005/06 contains a series of specialist articles
focusing on recent events and issues, and country & regional reviews, providing industry
professionals with an authoritative guide to the international venture capital & private equity
marketplace and its leading practitioners. A unique directory of international players in venture
capital and private equity markets and an appendix supplied by Dealogic completes this
essential guide. Visit www.euromoney-yearbooks.com for more information.

Official Media Partners

TheWealthNET is the leading on-line information site providing real-time breaking news in the
growing area of wealth management. With over seven years of archived material, including
sector analysis, interviews and extensive market reports from our sister magazines Wealth
Management and Trust & Estate Practitioner, TheWealthNET is an essential tool for anyone
engaged in this market place. Find out for yourself by availing of our 14-day FREE trial by
visiting http://www.thewealthnet.com
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Please do not remove this label even if it is not addressed to you.

IQPC recognises the value of learning in teams. Group bookings
at the same time from the same company receive these discounts:
* 3 or more 5%
* 5 or more 7%
* 8 or more 10%
This offer is exclusive of the early bird discount. Call us for a
special discount rate for teams of 10 and above. (NOT applicable
to masterclass only bookings)

Team Discounts

Online: www.iqpc.com.sg/AS-3229
Email: enquiry@iqpc.com.sg
Phone: (65) 6722-9388
Fax: (65) 6720-3804
Post: IQPC Worldwide Pte Ltd

1 Shenton Way #13-07
Singapore 068803

5 WaystoRegister

Grand Hyatt Singapore
10 Scotts Road
Singapore 228211
Tel: +65 6738 1234
Fax: +65 6732 1696

Hotel accommodation and travel costs are not included in the
registration fee. A reduced corporate room rate has been
arranged at The Grand Hyatt Hotel for attendees at this
conference. To take advantage of this special rate, please
process the hotel room reservation form provided upon
confirmation of your attendance.

Venue&Accommodation

 I am registering as a delegate, please send me an 
extra set of Conference Documentation with Audio 
CD with a S$100 discount: S$549
 I cannot attend the event, please send me the 
Conference Documentation with Audio CD at S$649
 I cannot attend the event, please send me the 
Conference Documentation only at S$549

(Singapore companies, please add 5% GST)
(N.B. Advance orders will determine whether or not this conference
will be recorded - Please enclose payment with your order.)

Your order is risk free! If not satisfied simply return the
product within 15 days for a full refund.

Conference Documentation&Audio CD
* Early Bird discount does not apply to masterclass-only bookings.
* Singapore companies, please add 5% GST

CONFERENCE PACKAGES

 2 Day Conference
 + Mezzanine Finance Masterclass S$3148 S$3248 S$3448

 2 Day Conference only S$2299 S$2399 S$2599

 Mezzanine Finance Masterclass only       _       _ S$949

Book and pay by
23 December 2005

Normal
Pricing

Delegate 1: ––––––––––––––––––––––––––––––––––––––––––– Mr   Mrs   Ms   Dr   Other 

Telephone: –––––––––––––––––––––––––––––– Email: –––––––––––––––––––––––––––––––––––––––––––––––

Job Title: –––––––––––––––––––––––––––––––– Department: –––––––––––––––––––––––––––––––––––––––––

Delegate 2: ––––––––––––––––––––––––––––––––––––––––––– Mr   Mrs   Ms   Dr   Other 

Telephone: –––––––––––––––––––––––––––––– Email: –––––––––––––––––––––––––––––––––––––––––––––––

Job Title: –––––––––––––––––––––––––––––––– Department: –––––––––––––––––––––––––––––––––––––––––

Head of Department: ––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––

Company: –––––––––––––––––––––––––––––––Nature of Business:–––––––––––––––––––––––––––––––––––

Address: ––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––

Country: –––––––––––––––––––––––––––––––––Postcode: ––––––––––––––––––––––––––––––––––––––––––

Attention Invoice to: –––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––

Telephone:  ––––––––––––––––––––––––––––––Fax: –––––––––––––––––––––––––––––––––––––––––––––––

Email: ––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––
I agree to IQPC’s payment terms
No. of employees: 1-19   20-49   50-99  100-199   200-499   500-999   1,000 
Please indicate if you have already registered by Phone    Fax    Email    Web 
Please note: If you have not received an acknowledgement before the conference, please call us to confirm
your booking.

PLEASE PHOTOCOPY THIS FORM TO REGISTER MULTIPLE DELEGATES.
To claim your special discount, please quote: AB 3229
PAYMENT METHODS:

 Visa  Mastercard  Amex

Credit Card Number: - - -  Expiry Date: ––––––––––––––––––––––
Name of Cardholder:  –––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––––
Address of Cardholder:  –––––––––––––––––––––––––––––––––––– Signature: ––––––––––––––––––––––––
 By Direct Transfer:

Account Name: IQPC Worldwide Pte Ltd
Bank Number: 7339  • Account Number: 501-426928-001 • Swift Code: OCBCSGSG
Oversea-Chinese Banking Corporation Limited
65 Chulia Street, OCBC Centre, Singapore 049513
All bank charges to be borne by payer. Please ensure that IQPC receives the full invoiced amount. Please
quote AB 3229 with remittance advice

 By Cheque / Bank Draft: Made payable to: IQPC Worldwide Pte Ltd
Please return to: No.1 Shenton Way #13-07 Singapore 068803
Tel: (65) 6722 9388 Fax: (65) 6720 3804 Email: enquiry@iqpc.com.sg Website: www.iqpc.com.sg/AS-3229

PAYMENT POLICY: Payment is due in full at the time of registration and includes
lunches, refreshments and detailed conference materials. Your registration will not
be confirmed until payment is received and may be subject to cancellation.

CANCELLATIONS & SUBSTITUTIONS: You may substitute delegates at any time.
IQPC does not provide refunds for cancellations. For cancellations received in
writing more than seven (7) days prior to the conference you will receive a 100%
credit to be used at another IQPC conference for up to one year from the date of
issuance. For cancellations received seven (7) days or less prior to an event (including
day 7), no credits will be issued. In the event that IQPC cancels an event, delegate
payments at the date of cancellation will be credited to a future IQPC event. This
credit will be available for up to one year from the date of issuance. In the event
that IQPC postpones an event, delegate payments at the postponement date will
be credited towards the rescheduled date. If the delegate is unable to attend the
rescheduled event, the delegate will receive a 100% credit representing payments
made towards a future IQPC event. This credit will be available for up to one year
from the date of issuance. No refunds will be available for cancellations or
postponements.

IQPC is not responsible for any loss or damage as a result of a substitution, alteration
or cancellation/postponement of an event. IQPC shall assume no liability whatsoever
in the event this conference is cancelled, rescheduled or postponed due to a
fortuitous event, Act of God, unforeseen occurrence or any other event that renders
performance of this conference impracticable or impossible. For purposes of this
clause, a fortuitous event shall include, but not be limited to: war, fire, labor strike,
extreme weather or other emergency.

PROGRAM CHANGE POLICY: Please note that speakers and topics were confirmed
at the time of publishing; however, circumstances beyond the control of the organizers
may necessitate substitutions, alterations or cancellations of the speakers and/or
topics. As such, IQPC reserves the right to alter or modify the advertised speakers
and/or topics if necessary. Any substitutions or alterations will be updated on our
web page as soon as possible.

YOUR DETAILS: Please email our Database Manager at enquiry@iqpc.com.sg and
inform them of any incorrect details which will be amended accordingly.

DATA PROTECTION: Personal data is gathered in accordance with the Data
Protection Act 1984. Your data may be passed to other companies who wish to
communicate with you offers related to your business activities. If you do not wish
to receive these offers, please tick the box below.

 Please do not pass my information to any third party

IQPC WORLDWIDE PTE LTD.
Company Registration No: 199702288Z
Copyright@ 2005 IQPC Worldwide Pte Ltd. All rights reserved. This brochure may
not be copied, photocopied, reproduced, translated, or converted to any electronic
or machine-readable form in whole or in part without prior written approval of IQPC
Worldwide Pte Ltd.

My booking code is AB 3229 A B S X C D E F G H I J K L M N O P Q R T U V W Y Z

Please complete in BLOCK CAPITALS as the information is used to produce delegate
badges. Please photocopy for multiple bookings

Private Equity
Asia Summit 2006
Conference 4-5 April 2006 • Pre-conference Masterclass 3 April 2006
Grand Hyatt Singapore

Book and pay by
8 February 2006

50% Discount for the following: (please tick)
 Family Offices  Pensions Funds  Insurance Funds
 Endowments  Foundations

EARLY BIRD DISCOUNT
 I am registering before 23 December 2005 to save S$300
 I am registering before 6 February 2006 to save S$200


